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iA Company Profile – Founded in 1892 

988 West Broadway, Vancouver

Clients

+ 5 million

Employees

+ 10,166

Advisors

+ 50,000

Assets 

300 billion in 
assets



▪ $177.1B in minimum premiums in Life & Living Benefits1

▪ +6% growth vs 2024

▪ iA PAR: #2 in number of policies sold 2

▪ #5 in Whole Life premium thanks to iA PAR2

▪ $3.3B gross sales in segregated funds1

▪ +30% growth vs 20245

▪ Over $1.8B net sales in segregated funds1,6

▪ Instant acceptance up to $2M

▪ Customized underwriting for all life and CI products based on your 
client’s health

▪ Over 53% instant decision at sale3

SAVINGS

INSURANCE SAVINGS

INSURANCE

▪ End-to-end digital process completed in less than 9 minutes

▪ Real-time illustration of portfolio allocation

▪ Contract delivery in iA Mobile app in less than 24 hours to the client

#1
in critical 
illness2

#1 
in number of 
policies sold2

#1
in term life 
insurance2

#1
in net sales in 
Canada since 

20164

#1
in gross sales 

in Canada since 

20224

1   YTD as of June 30, 2025
2 LIMRA, Q1 2025
3 January 1 to December 31, 2024
4 Investor Economics, June 2025
5   YTD Q2 2025 VS Q2 2024
6  Including internal transfers

YTD Q2-2025

#1
in seg fund 
assets since 

July 20254
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The Trump administration wants a weaker US 
Dollar

• The Trump administration has talked about how countries 
with trade surpluses “manipulate their currencies”.

• Recent moves in Asian currencies suggest that currency 
adjustments will be a part of trade deals.

• Reducing the US trade deficit will mean less capital chasing 
US assets.

Our view: after a 15-year bull market, the US dollar 
has peaked and will depreciate.

This adds to the urgency to diversify internationally 
and gain exposure to other currencies.

Plaza Accord of 

1985: the US dollar 

depreciated by 

40%!

?

Source: Bloomberg



Despite the wild ride, US growth remains roughly 
on trend

• Q1 saw a surge in imports by consumers and businesses to 
front-run tariffs.

• As a result, GDP estimates dropped.

• Domestic demand, however, remained solid and growth is 
still broadly on trend.

Surge in imports in 

Q1 led to a dip in 

growth, but now 

back on track

Our view: So far, no sign that the wheels are falling 
off the US economy, despite the policy uncertainty.

Source: Atlanta Federal Reserve



Segregated Funds
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GICs
Bonds

Disadvantages

Mutual Funds
Stocks 

No 
Guarantees

• Low Returns
• Locked-In
• 100% Taxable

Segregated Fund

Advantages

• Potentially Higher 
Returns

• Liquid/Not Locked-In
• 50% Tax or Better

Guarantees

The Value of Segregated Funds 
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Mutual Funds
Stocks
GICs

Canada Saving Bonds
Property

Bank Account

My Estate

Probate

Pay Your Final 
Taxes

3-6 Months

Probate Fees
Estates of $50,000+
Taxed at 1.4% in BC

Lawyer
Executor

Accountant

Beneficiary
(Heirs)

Provincial Tax

Debts & Creditors

Estate Planning Basics
Average 12-18 Months in BC
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o Client Objective: 
Growth

o No Resets available
o Lowest fee option



14
For Advisor use Only

o Client Objective: Estate 
Planning

o 1 reset per year (Death Benefit) 
up to age 85

o Deposits accepted up to age 
85

o All 76 segregated funds      
(100% equity options 
available)
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Benefits of Resets 

75/100 Highlights

• One death benefit 
reset per calendar 
year

• Manual or automatic 
reset as chosen by 
advisor

• No underwriting 
involved 
• Large Cases (1M+) 

may require 
approval 

• All 76 Segregated 
Funds Available
• No restrictions on 

equity funds
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Value of Segregated Funds – Non-Registered

• Potential Creditor Protection – Appealing for Entrepreneurs and Professionals
• Ability to designate a beneficiary for Estate Planning purposes 

• (Mutual Funds cannot do this)

• Quick Settlement of the estate in the event of death
• Simplicity in tax reporting
• Possibility of avoiding probate fees 
• Confidential

• Capital Protection on death through 75/100 contracts and resets
• iA accepts deposits and offers resets up to age 85 

• Above the industry standard of 80
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Other Key Points
iA will issue contracts for clients over age 90 on an exception basis
• They can purchase 75/75, HISA, or GIFs
• Example older person wanting to by-pass probate and designate a 

beneficiary, they can use our HISA or GIFS
• Consider opening a segregated fund contract earlier than later, this 

can be beneficial if the person is unable to later on

• The ability to mix and match sales charges
• You can hold HISA and segregated funds in the same contract

Advisor Use Only
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Partnering with iA for Segregated Funds 

iA Savings and Retirement Plan 

Segregated Funds 

• 76 Segregated Funds with a wide variety of 

managers 

• Prestige Pricing (Family Bundling) 

• Industry Leading 75/100

• All 76 funds available

• Automatic death benefit resets up to age 85

• EVO Savings & Business Tracker 

• Full Range of Guaranteed Solutions 

(HISA/GIF)
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Features of 
Prestige 
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iA Segregated Fund Sales July 2025

Advisor Use Only
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• Index exposure to the NASDAQ 100 Index
• Weighted by capitalization 
• Roughly 60% weighted in “Magnificent 7”
• Unhedged to the Canadian Dollar (uncommon)
• Highest performing iA Fund by total return

Pros
• Simple index exposure
• Provides tech “torque” in a 

portfolio
Cons
• MER is on the higher side
• Poorly diversified
• Very volatile
• No active management 
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• Mutual fund version closed to investors July 2022 
• Still available for purchase through iA as a 

segregated fund
• Used for diversification with Canadian Large 

Cap/Dividend Strategies in a portfolio
• Contrarian approach, focused on out of 

favour/overlooked stocks
• Small/Mid Cap
• 5 & 10 year rate of return almost double of TSX

Pros
• Unique offering
• Compelling long term performance
• Diversifier from traditional 

Canadian Balanced/Large Cap 
Dividend Strategies 

Cons
• MER is on the higher side
• Lacks broad Canadian Exposure 
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• Flexible, versatile fund, invest in all 
market caps and private equity

• Goal is to focus on disruptive and 
innovative companies

• Long term capital appreciation, suitable 
for investors with a long time horizon and 
are comfortable with a higher risk 
portfolio

Pros
• Compelling story, focus on 

disruptors
Cons
• High MER, medium to high risk 

tolerance
• Very volatile growth mandate 
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• Global Balanced portfolio, focused on growth, 
fixed income used to reduce volatility

• 70% equities & 30% fixed income neutral weight
• Equities focused on alpha generation, not 

downside protection
• Designed for long term growth, with a moderate 

amount of volatility

Pros
• Long term balanced growth option
• Strong track-record 
Cons
• Weaker on the downside 
• Almost no Canada exposure
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• Dividend stocks typically experience lower volatility than non-dividend payers
• Usually large, mature businesses that have excess free cash flow, they have no use 

for it within their business and thus pay it back to shareholders 
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Frequencies 
Available

• Weekly
• Bi-weekly
• Monthly

Compensation

DCA from MM
• Pays upfront 

commission

DCA from HISA/DIF
• Pays as the 

transfers occur, 
like a PAC
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New Indexia Series Funds (75/75 Series)

• Indexia US Equity Index – US Total Market (3,500 companies) – 2.14% 
MER

• Indexia Canadian Equity Index – Full exposure to Canadian Equities 
with a 10% capped weight - 2.14% MER

• Indexia Global Equity – MSCI World Index (No Canada) - 2.14% MER

• Indexia Bond – FTSE Canada Universe Bond Index - 1.89% MER



Estate Planning
Case Study



Although segregated funds offer guarantees, their value changes frequently and past performance may not be repeated.67

Case Study: Senior Clients

• Greg, 70 years old
• Has a pension from work, 

TFSAs, RRSPs, and 750K non-
registered assets

• No debts, all expenses covered 
by existing assets, no need to 
draw on savings

• Marginal tax rate 35%
• Assume Greg passes away in 

15 years
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What Benefit can Segregated funds provide?

Greg will not draw on the 750K in non-registered assets due to 
pensions, RRSPs, etc. 

It’s earmarked for his children and estate planning

He wants to invest it with moderate risk and are considering a 
few different options 
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Option 1: Guaranteed Option (GIC)
1. Buy a GIC

Pros Cons

Assume 15 years at an average rate of 4% Rate of return is on the lower side

No risk investment, rate is reasonable Upon death investment will get stuck in 
probate (average 12-18 months in BC)

Least favourable form of taxation 
(interest income)

Net $1,185,253 at death – Goes through Probate
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Option 2: Use Mutual Funds/SMA/Portfolio 
• Builds a global balanced portfolio 
• Average return over 15 years 6.5% | MER 2.2% 
• Moderate Risk  

Pros Cons

More tax efficient than GIC Probate

Capital gains, interest, dividend 
income

No guarantee on death of assets

Rate of return potentially higher Subject to market risk 

Estate/Will may be contested

$1,636,806 at death – Goes through probate 
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Option 3: Segregated Funds 
• Builds a global balanced portfolio 
• Average return over 15 years 6.1% | MER 2.6% 
• Moderate Risk  

Pros Cons

More tax efficient than GIC Higher MER

Capital gains, interest, dividend income Less investment choices than MFs

Rate of return similar to MFs

100% capital protection on death

1 reset per calendar year to lock in gains

Does not become part of public record

Settles within 10 days

$1,635,244 at death – By-pass Probate
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What has the client gained in using segregated 
funds with a 75/100 contract?

100% Death Guarantee on their investments
• The beneficiary will receive either 100% of the initial 

investment, the CMV, or the reset value, whichever is highest
• They cannot receive less than 100% of their initial investment 

upon death (less any withdraws if applicable)
• Potential Creditor Protection
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What is the value the client cares about most? 

Simplicity

Safety

Confidentially 
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Greg and Charlotte
• Like the idea of a guarantee death, 

feels more comfortable investing 
and potentially taking on more risk

• Their children have debts, receiving 
the money quickly is beneficial 

• Their assets are not part of public 
record

• Inherence Your Way – annuitized 
death payment 
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Greg and Charlotte

Like the idea of a guarantee on the assets on death, makes them feel 
more comfortable investing and potentially taking on more risk

• The other major advisor pushback is fees, however the client may now 
be more comfortable taking on risk with a 75/100 (ie. Balanced to 
Growth, etc.)

• Asset allocation higher to equities potentially negates that 
concern, if the client is paying higher fees, but because of it they are in 
a portfolio that has the potential to return more

• They may net out ahead over the long term despite the fee differential 
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Source: https://www.fidelity.com/learning-center/investment-products/mutual-funds/diversification  

https://www.fidelity.com/learning-center/investment-products/mutual-funds/diversification
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The Value for their Family 

• The benefit of segregated funds versus 
other investments is not the 1.4% 
probate fee being bypassed

• The common advisor push back is, yes, I 
save 1.4%, but it cost me 0.3% more per 
year, 

• The value is bypassing the probate 
process in general, saving headaches, 
possible contentions, making difficult 
time for families a much simpler process



What Can iA Offer You?
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No withdrawal or management fees, 
accessible anytime, no minimum 
investment, can be opened on EVO
Available to Corporate Accounts

Current Rate: 1.85% as of Nov.25, 2025
*Rates subject to change on a weekly basis

Compensation: Trailer of 0.20%
Fund Code: D020

***NEW***
• Clients can now set up regular income withdraws from a 

HISA
• Clients can now fund iA Life Insurance policy premiums 

from an iA HISA account
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Guaranteed Interest Funds (GIFs)

Paper-based MGA Agents - the GIF can be 
opened electronically through EVO

Fundserv Agents:
• Must be opened using the agent’s life 

code (must include “C” at the end)

• The contract must only contain the GIF 
and must be submitted via paper (F17A 
or F17A-1 form to iav-
transactions@ia.ca) 

• The contract cannot contain 
segregated funds, they must be held in a 
separate contract (EVO can be used)

mailto:iav-transactions@ia.ca
mailto:iav-transactions@ia.ca
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Current GIF rates as of November 25, 2025

Please reach out to your local sales team for special rates on deposit over $1M 
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• iA is the only insurance carrier in 
Canada that can handle QROPS 
and their transfer to Canada

• QROPS are a UK Pension Plan 
(their version of RRSP)

• The client must be age 55 or 
older to qualify for the transfer 

• Clients must reside in Canada with 
expatriate status 

This is a great way to service expatriates who want to move 
their retirement plans from the UK to their equivalents in 

Canada
 For more information, please contact your local sales team 
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iA First Home 
Savings 
Account 
(FHSA)
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Registering for My Client Space 

1)

2) 3)
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iA Mobile & Client Space Contributions 

Online or Mobile, 
clients can 

contribute to 
RRSPs, TFSA, and 

FHSAs directly

Agent of Record 
Receives 

Commission 
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Comparison
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Comparison
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iA offers a full range of upfront, 
trailing commission, and fee-
based offerings

Giving you the flexibility to run 
your business how you choose

You can mix and match sales 
charges within the same 
account/contract

*Note: Commissions are 
expressed as gross amounts
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iA BDB Overview
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BDB Example 

Stephanie is a top producing advisor 
and chooses to use iA for her 
investment and insurance business, on 
top of the commissions generated for 
her new deposits and premiums, she is 
paid an additional bonus on her existing 
block of business 



• Why Partner with iA?

76 Segregated Funds - Providing a Large and Deep Product Shelf

75/100 Contract - No Fund Restrictions & Resets and Deposits up to age 85

                - Automatic or manual death benefit resets

Full Range of Compensation Options CB5/CB3/FEL/F-Class

Guaranteed Options (HISA/GIF) 

Industry Leading Technology  



Disclaimer: The information herein is provided solely for educational and illustrative 
purposes, it does not cover every aspect of the topic it addresses and does not infer 
financial, tax, investment or legal advice of any kind. Always consult with a qualified 
professional on legal and tax related matters. The information may change at any time and iA 
undertakes no obligation to update the information or communicate the nature of updates 
or changes.

Thank You
 

iA Head Office: 1-844-934-6942 (Option 3) or savings@ia.ca
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Michael Casciano

604-834-0094
michael.casciano@ia.ca

Director of Sales

mailto:michael.casciano@ia.ca
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